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 RESEARCH: SOUND NOTE; JUNE 23, 2021 

Eating Dessert with Mr. Pitt 

Greetings from SOUND Wealth Management Group! In this edition of our SOUND 

Note we will provide our commentary on valuing public companies for more 

than 3 month periods, compare the current equity to bond markets, and take a 

historical look at interest rates and inflation/deflation. This is a lot to cover and 

will be our longest SOUND Note to date, so “let’s get down to PBS PDQ!” 

Value of Stocks 

Back in 2008 Warren Buffett wrote in his annual Berkshire Hathaway shareholder 

letter: “Long ago, Ben Graham taught me that ‘price is what you pay; value is 

what you get.’ Whether we’re talking about socks or stocks, I like buying quality 

merchandise when it is marked down.” Although Berkshire Hathaway (:BRK.A) is 

commonly perceived to be a value oriented conglomerate, they do own 

growth companies, and we at SWMG believe that the context of Mr. Graham’s 

adage is around the value of the ownership and not specifically ‘value stocks.’ 

So as investors, how do we determine good value? First, we should determine 

what value is. There are 3 types of investment value: relative, absolute, and 

perceived; we will demonstrate all three in this Note… 

A common belief that some equity investors hold is that the prevailing market 

price of a stock (e.g. Apple, Inc. (:AAPL) trades at $132 per share) – is the value 

of the business; the perceived value is exclusively to the dollar price-per-share. 

You may commonly hear talking heads say: “I think Apple is worth $200” – which 

might just be a rounding figure, but provides no context to the current or future 

enterprise value nor an attributable horizon as to when it could reach this price 

and (more importantly) what happens after that price? This ‘perceived value’ 

does not analyze the worth of the enterprise (much less the business’ future 

prospects and the projected cash flow back to its shareholders). For the most 

part, things do not materially change from day to day at a corporate level for 

public companies; sure there can be affecting events: earnings, regulation, 

competition, etc., but generally the price movements throughout a trading day 

are just exchanges of perceived value meeting at a market place. The equity, 

bond, currency, and commodity markets are the few places that allow for such 

quick adjustments to perceived value.   🚀🚀🚀! 

A more logical valuation tabulation is relative value. Here, an investor tabulates 
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A more logical valuation tabulation is relative value. Here, an investor tabulates 

a collective value for a sector, industry, etc. to determine an individual 

company’s value in relation to the aforementioned dataset. How good is Danny 

Tartabull? One can determine his relative value compared to the other 

Yankees, other right fielders, or other teams, etc. Although we at SWMG are 

aware of the psychological elements of the ‘perceived,’ we believe that finding 

relative value is a good step towards discovering if “value is what we have 

gotten.” Again with Apple Inc. as an example, determine their sector(s) or 

industry, and their competition (now and in the future) and compare the 

appropriate data inputs to establish the company’s relative value. Sound 

Wealth Management Group routinely conducts this type of analysis on the 

companies we own (or companies that we might consider owning) in our 

proprietary strategies as compared to prevalent index benchmarks – this does 

not exclusively mean that the companies we own are destined to outperform 

said indexes from day to day, but it does indicate to us if we are getting relative 

value over prolonged periods as compared to the indexes we may measure. 

For much of the last decade SWMG has been biased towards growth oriented 

companies (and always reserve the right to change) based on a plethora of 

factors (mostly due to the fiscal and monetary policies of the past few 

decades). Further, we are (generally) looking at companies with rolling 3 year 

time horizons. As of June 23, 2021 the average three year annualized growth on 

earnings (using Refinitiv/Thomson consensus earnings projection) of the equal 

weight Dow Jones Industrial Average (.DJIA) is 10%. We believe proper 

investment analysis can reveal value beyond that of individual indices alone. At 

SWMG, we routinely conduct value analyses such as the 3 year annualized 

growth on earnings on our proprietary strategies. 

At Sound Wealth Management Group we spend most of our investment analysis 

on absolute value; where we determine the intrinsic value of a company based 

on a multitude of factors and proprietary models (such as depreciated cash 

flow, return on equity, or private enterprise value).  
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Chart 1; Source: Haver Analytics; SOUND Wealth Management Group ‡ 

It is the absolute values (coupled with perceived and relative) that keep our 

focus beyond the ‘news du jour’ lest we all join the bandwagon and start eating 

our Snickers with forks and knives like everyone else. The interest rate 

environment and coordinated global fiscal and monetary policies have lent 

themselves to SWMG’s bias towards growth oriented companies over the past 

decade for good reason. See Chart 1 that shows the last 25 years of the S&P 500 

Growth’s performance vs. S&P 500 Value (as the yearly percentage change 

spread in basis points). You may notice that the growth side over this period has 

had several dramatic pullbacks, and the financial news media commonly refers 

to this as “the great rotation” – a cycle out of growth and into value oriented 

companies. However, one should also note that growth (as measured by the 

S&P 500 Growth/Value Indexes; - .SGX/.SVX, respectively (Chart 2)) has provided 

better results in this binary decision over the past 2.5 decades – which has 

included (for the majority of the time) governmental stimulus and/or 

accommodative fiscal policy. The returns on an hypothetical investment of 

$10,000 in January 1996 breaks out as such: S&P Value Index = $91,557 (+815%); 

S&P Growth Index = $140,622 (+1,306%) which is nearly a 20% greater annualized 

return in growth.╪ Volatility minus emotion = opportunity. We at SOUND Wealth 

Management Group look beyond a few months of rotation when we determine 

if good value is what we have.  
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Chart 2; Source: S&P Dow Jones Indices – S&P 500 Growth (.SGX) Vs. Value (.SVX) ‡ 

We believe that long-term macro trends that were in place before COVID were 

accelerated by the global shutdown and will continue in this direction as multi-

decade themes – we will elaborate more on this later. So far, the 2021 ‘market’ 

performance is being influenced chiefly by what did not work well last year 

(financials, energy, and real-estate (REITs)), and, we at SWMG do not believe 

they are long-term leaders while under the same (or similar) accommodations 

of fiscal and monetary policy over the past 2 decades. These legacy businesses 

will need to adapt and modernize rapidly to maintain their sector dominance or 

a complete paradigm shift will have to happen in economic policies (e.g. less 

accommodative governmental policy). With that being said, we do own some 

companies in these sectors and can see pathways for select businesses in these 

areas doing well in the long-run; provided they are malleable with economic 

changes. 

Stocks Vs Bonds 

All public stocks (both growth and value) and bonds are effectively paying 

investors/lenders a calculated return (dividends or interest). For instance, a 30yr 

US Government Treasury bond has a 2.1% coupon as of June 23rd and (if 

purchased at par) will provide the fixed 2.1% per year for the next 30 years, 

which will not adjust for inflation. A dividend paying stock has an enterprise 
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value (the discounted share price today for the future earnings potential in the 

future) plus a stated dividend – you can think of this as a similar situation to the 

government bond coupon. For comparison, the current yield of the S&P 500 is 

1.39% with no fixed durations, but it should be noted that dividends are not set in 

stone and can increase or decrease at any time. For example, AT&T (:T), which 

has consistently raised its dividend for nearly 30 years, cut their dividend by 50% 

in May 2021 to acquire Discovery Media (:DISCA).  

Both coupon interest from bonds and dividend payments from stocks are forced 

events to the lender or shareholder, respectively, and impact taxable account 

structures. How dividends work: a dividend comes from the corporate balance 

sheet which reduces the share price proportionately in relation to the dividend 

distribution that is paid out to shareholders. Unlike the Federal Reserve Bank, 

dividends do not come out of thin air. Stocks that do not pay a dividend tend to 

be (but are not exclusively) growth companies. At Sound Wealth Management 

Group, we are looking for corporate earnings to efficiently be used – many 

times being put back into the company to expand their growth – we commonly 

measure this by their Return on Equity (ROE) or Return on Assets (ROA). At 

SWMG, we jokingly say that most dividend paying stocks pay dividends 

because they ran out of good places to put their money; yet we still own 

dividend paying companies – it is just not the driving factor for our equity 

selections. 

Historically, stocks have provided long-term returns of high single digits – around 

9% on average since the inception of the S&P 500. To us at SWMG, a 9% 

average with all of the undulations along the way sounds better than the fixed 

2.10% for the next 30 years in a current Government Bond. Further, the 9% 

projected return is not a forced taxable event; a shareholder can elect to defer 

stock sales until they have liquidity needs (living expenses, other stock 

opportunities, etc.). If we find ourselves with average inflation for the next 30 

years, the real return (assuming a 3% inflation rate) on the 30 year bond is 

negative <0.90%> (not too good for Nana, who is on a very fixed income). A 

‘market’ stock portfolio is 6% average annualized real return. An investor can 

elect to sell stocks at the end of every year (if returns were linear) and buy at 

the beginning of the next and (in simplified theory) be much better off than the 

current topography of a 30 year bond investor (keeping all else constant). It is 

not always this easy of a decision, but at its core it is a simple cost-benefit 

analysis – ask Mr. Fleming at the 49th Chemical Bank!  

Another way to look at owning growth stocks is that they have a coupon, you 

just have not printed the numbers yet – this happens when the investment is sold 
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for (presumably) a gain; anyway you look at it (growth/value stocks, bonds, 

etc.) you are looking for some total return. Sticking with this example, selling 

growth stocks at a 9% gain is a much greater “print” of coupon than the 30 year 

bond (excluding any considerations for taxes – which would still be applicable 

to a Government Bond). 

The U.S. 10 year treasury recently moved from 0.95% to 1.57% in the first 2 

quarters of this year and, as dramatic as a percentage move that may appear 

(not on an relative basis) it is simply reverting back to levels from February 2020 

(pre-pandemic); for context, the 10 year went from 1.6% to 0.52% from February 

to July 2020 (Chart 3). 

 

Chart 3; Source: CNBC‡ 

Whether one compares this movement in relative or absolute terms, the 

movement is in no way anywhere near the long-term historical average of 

around 5% on the U.S. 10 Year. Based on the current fiscal and monetary policy 

that has been coordinated by almost all central banks around the world, it its 

more likely a race to remain near the bottom than a trend upwards, and why 

would the US Federal Reserve want to raise rates? Their dual mandate is to 

manage unemployment and inflation. They can use interest rates to tame 

inflation, but they might not need to – we’ll get more on this later in the Note. 

Back to Buffett and Graham’s “price is what you pay, value is what you get” 

canon… naturally, when one is evaluating a business they come to a future 

value for that company and determine if the current price provides enough 

intrinsic value – or appreciation – to make an investment and accept the risks of 

such an investment over “x” time. Too much focus on price, then thereafter, 

becomes too reliant on perceived value – tying the investor too much to the 

emotional side of investing. Warren poses that being overly sensitive to the day-

to-day price movement is akin to gambling, and not using rational thought. He 

summarizes price movements this way: suppose you bought a house for 

[$500,000], if someone came along an offered you [$400,000] today, would you 

take it? Certainly there could be circumstances in which you would (perhaps 



7 
 

7 
 

  

you found a new house with a mantle; you might be a completely different 

person if you had a mantle), and, just like stocks, there could be circumstances 

in which there are material events that would make an investor change (e.g. 

tax harvesting, earnings reports, management changes, industry/competitive 

changes, the Chemical Bank burning down, etc.). There is a strong human 

instinct to get rich quick, and we have seen many instances in the past year 

that have availed such fortunes (such as ‘meme’ stocks 💎🙌), but the odds are 

generally out of one’s favor for finding such quick riches. Rather, an average 

annualized return of 9% doubles money in 12.5 years; add systematic 

contributions and doubling happens even quicker; couple this with appreciable 

asset selection and compounding and you can really have positive financial 

impact. And note, the 9% average includes all of the “big” events that could 

make anyone challenge the idea (COVID, 2008 Subprime Crisis, Dot-Com, 1987 

crash, S&L crisis, Vietnam, WW I & II, and many more, but you get the point). We 

say this time and time again: since 1957, the market drops 5-10% 3.3 times per 

year, 10-20% every 1.1 year, and greater than 20% every 3 years (not linear; 

Source: MorningStar Research, weighted), yet has averaged nearly 10% annual 

return since the 500 company composite was formed. 

Now suppose the 10 year treasury is trending toward the historical average near 

a 5% coupon… there is significant pain along the way for a current bond holder 

(depending on your duration to maturity) so while you wait, equities still provide 

an attractive alternative, especially as one conducts a cost-benefit analysis. If 

rates are rising to tame inflation, costs are likely increasing and money is chasing 

goods – presumably goods from companies that sell the things people are 

demanding as there is a rapid increase in the scarcity of goods. However, the 

rising rates can create higher costs to the companies by way of higher costs to 

borrow. This is where some may conclude that growth stocks can underperform 

in a rising interest rate environment as they may need liquidity (borrowing) at 

higher rates – which might eat into their profitability – all while the expectations 

of returns increase. When the risk-free rate rises, there is a correlation of higher 

expected returns for risk assets; you should be compensated or 

decompensated equally for the incremental/decreased amount of risk taken.  

Inflation and its relationship to stocks 

Concerns of inflation are currently being debated, but its sustainability is tied to 

perpetual black swan events and the threat of runaway inflation that is 

prevalent in the financial news media. The pent up demand for goods that is 
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being unleashed as more economies open up post COVID shut-downs, coupled 

with massive stimulus, is influencing prices on almost all commodities right now, 

but if one were to step back a little, they might see that many of these 

commodities and prices fell through the floor in 2020 (likely an overreaction to 

the downside), and are now whipsawing slightly above trend (Chart 4)  

 

Chart 4; Source St. Louis Fed (FRED); SOUND Wealth Management Group 

Beyond the global pandemic disruption we are now faced with several large-

scale events that have influenced global pricing. Do you remember the MV 

Ever Given? It stopped all commerce through the Suez Canal for 7 days; from 

industry reports, this halt equated to 12% of global trade. When products are not 

available (supply) the prices go up – this is called the price elasticity of supply. 

Another contributor is a global chip and semiconductor shortage due to global 

labor capacity and logistical constraints – we’ll go more into this later. 

We at SWMG agree with the Federal Reserve’s recent commentary on inflation 

concerns as being transitory – which has become the latest term equivalent to 

the ‘Bob Newhart drinking game.’ Because most financial pundits (high talkers 

or not) must exhort doom and gloom, they have shifted from the pandemic to 

fixating on inflationary concerns; the more this is pandered, the more it fodders 

the bandwagon effect: people often do (or believe) things because many 

other people do (or believe) the same, without examining the merits or flaws of 

the particular thing. See Charts 5 & 6 to gain some perspective of the historical 

fluctuations of the Consumer Price Index (CPI) as a gauge of inflation changes 

in recent years. From these charts, we are not seeing runaway inflation, 

however it is possibly the financial news to present an alternate reality to the 

masses. The term “self-fulfilling prophecy” was coined in 1968 by sociologist 

Robert K. Merton. What once was false can become true e.g. there was a time 

“pre-pet rock;” before the pet rock, everyone had more traditional pets. Then, 

the “the rock” came on the scene as a joke, then the bandwagon effect came 

into action, and now we cannot imagine a world without the fine loving stone. 
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You can supplant this concept with the now prevalent conversation around 

inflation, yield inversions, the Holocene extinction, or even eating M&M’s with a 

spoon – have you all gone mad? While others may join the bandwagon, we at 

SWMG tend to favor not fighting the Fed – whether we agree with the policy or 

not, they are the only entity that is able to make money come out of thin air 

(they have a lot of power).  

 

 

 

Charts 5 & 6; Source: Federal Reserve Bank of St. Louis Fed (FRED) 

It was not long ago we were writing about a pending recession that other 

financial commentators were predicting because of yield curve inversions (THIN 

LAYER OF GARBABINE). Well, they got their recession, but the reason was very, 

very wrong… that is unless bond yields predict pandemics. The fascination 

around runaway inflation is unlikely to go away anytime soon. The story and 

characters are there for it to happen, but we suspect the prognosis is wrong. 

That is, unless: supply chains do not resolve, chip shortages remain because 

https://www.raymondjames.com/soundwealthmanagement/pdfs/sound-note-august-2019.pdf
https://www.raymondjames.com/soundwealthmanagement/pdfs/sound-note-august-2019.pdf
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workers are not incentivized to show up, more containerships run aground, or 

new viral outbreaks lead to more shutdowns… sounds like Ragnar Danneskjöld is 

getting involved! 

The reality is that goods producers have been behind consumer demand for 

some time (1/3 of U.S. consumption is goods). Before the global shutdown, 

businesses were already worried about yield curve inversions, currency 

headwinds, global trade deals, tariffs, and a China trade war. When demand 

rapidly returned in mid-2020 companies started to ‘panic buy’ goods as they 

did not expect the demand. We found many reports of significant over orders 

(producers doubling or tripling their orders to catch up with the demand); 

couple this with the disruptions with the supply chain (chip shortages, Suez 

canal, fewer workers, etc.) and you can see the potential for transitory inflation.  

A current prevalent example of how pent up demand is presently influencing 

the inflation discussion would be home purchases. Much of the world was 

locked down/up or with limited ability to go out and shop for houses for much of 

2020 – especially in early-to mid-year. This led builders (and their workers) to slow 

the pace of construction, which snowballed into lowering their purchase orders 

out of fear of having too much supply and too much money tied up in 

materials. However, personal savings increased (influenced in part by stimulus 

checks and asset appreciation, as evidenced by M2 money supply) and 

mortgage rates went lower, so home purchase demand quickly ramped up. 

Because of the cyclical nature of home building, many developers were 

reticent to outlay large amounts of money on supplies, so they delayed 

purchase orders for building materials. As time progressed, demand continued 

to advance higher, and eventually builders needed supplies toot sweet! Since 

supply chains were challenged from less workers and factories at low capacity 

and the aforementioned shipping fiasco, the builders made multiple upon 

multiple orders – likely 3x, 4x, or 5x what they thought they needed – which 

drove up the price of the materials. Take, for instance, the price of lumber… 

According to the National Association of Home Builders (NAHB), the median 

single family home size is 2,301 sq ft (which is about 15,000bd ft per home). On 

May 5th of 2020, $50,000 worth of lumber would have built a little over 10 houses 

(@$343 per 1,000bd ft). One year later, $50,000 worth of lumber just barely builds 

2 median size houses in America (@$1,635 per 1,000bd ft). So, as supply catches 

up with demand, or the median home prices start to exceed affordability, the 

developers will realize they probably over bought (as they under bought in 

2020). We find this to rhyme with many commodities out there right now – 

leading us to believe that the “inflation craze” of hyperinflation is most likely just 
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transitory and that inflation will not get out of control. See Chart 7 that shows the 

lurid drop, dramatic recovery, and relative normalization of U.S. GDP. 

 

 

 

Chart 7; Source: U.S. Bureau of Economic Analysis 

A challenge to the argot that is touting rampant inflation is a simple page from 

history. Sure, things can be different this time, but in many cases we can take 

empirical data to foretell how things may play out. We can see (historically) 

when the tea leaves should have predicted rampant interest rate hikes, but it 

was not the case… 

We have recently passed the highest Debt-to-GDP ratio since WWII – then 

around 122%, now around 136%. We already know that the Government can 

continue to print money (we can continually amass more debt) and one of the 

few opposing forces to keep spending from getting out of control is inflation – 

where there are too many dollars chasing too few goods and prices rise. As we 

mentioned, the tool that the Federal Reserve has to combat inflation is interest 

rates, which mostly focuses on the short-end of the yield curve. Many then 

assume that when inflation rises, so too should interest rates. With history as a 

guide, SWMG compared the greatest spike in Debt-to GDP and inflation in 1946 

and how interest rates were affected. See Chart 8 that shows the large spikes in 

inflation during WWII (not unlike 2021 with spikes in Debt-to-GDP) while the 10 

year treasury rate hardly moved! We’ll restate this: the largest spike in 

Government spending (and accumulation of debt) before 2020 had negligible 
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effect on interest rates, and see Chart 9 to get a longer-term perspective of 

Debt-to-GDP spikes. 

 

Chart 8; SOUND Wealth Management Group; Congressional Budget Office 

 

Chart 9; Source: longtermtrends.net; St, Louis Fed (FRED); TreasuryDirect 
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We highlight this because growth oriented stocks are being questioned due to 

the potential impact to them from rising interest rates. If the risk-free rate where 

to rise, there is a widespread belief that investors would reduce their growth 

equity exposure in favor of lower risk assets. But if history is a guide and there is a 

belief that the Federal Reserve has a goal in remaining accommodative for the 

foreseeable future, then rates are likely to remain well below historical averages 

for a good long while. This time might be different; this global shutdown is much 

different than war-time spending, but the Fed has indicated controls that may 

marry up to keeping rates similarly low. Further, the Fed could enact what 

Australia has done with yield caps – where a central bank buys enough 

government securities to prevent their yields from rising above a certain level. 

From the looks of things (Chart 10), we might not get as much inflation as the 

commentators are predicting; we at SWMG believe inflation will follow the long-

term historical trend, but, perhaps we could be in for… deflation! How could this 

be possible...? 

 

Chart 10; Source: Federal Reserve Bank of St. Louis Fed (FRED) 

Innovation is deflationary 

We have mentioned the current inflationary concerns that (we believe) have 

been exacerbated by the production side of the economy over ordering goods 

(panic buying). Since roughly 2/3 of our economy is services, we suspect 

consumers will soon cyclically direct resources back towards the service side 

and lead producers back in another panic – too many goods! It is very possible 

that in an effort for cost control or inventory management, we might start to see 

these 3x 4x 5x purchase orders start to be reconciled with cancellations – enter 

some deflation (e.g. too much inventory and/or a dramatic slowdown in 
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purchase orders). From the June 15th Census Bureau reports, we are already 

starting to see retail sales decline (Chart 11). 

 

Chart 11; Source Census Bureau; Haver Analytics 

An additional challenge to the notion that inflation will take growth companies 

lower is that they, themselves (at least many large ones) are inherently 

deflationary, and innovation itself is deflationary or at least keeps inflation from 

getting out of hand. Use the company Amazon.com (:AMZN) for instance. Let’s 

say you are in the market for a new knife and fork (again) to eat your Snickers 

Bar (how do you eat it, with your hands?) You are certainly welcome to go to 

the nearest store and accept that location’s price for your cutleries, but that 

establishment – along with much of the consuming population – will likely resort 

to Amazon.com (or the like) to find what the going rate is for said flatware while 

comparing quality and value. The internet, and e-commerce, create 

immediate price discovery, and when all (or mostly everything is equal) the 

internet usually wins with the best price. We are not saying that is right or fair, but 

it is certainly a high functioning deflationary mechanism. This behavior is very 

prevalent. As new technologies and advancements are made, we find 

innovation is reaching escape velocity where it is very unlikely we resort  
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back – with any significance – to the previous ways of doing things. These 

breakthroughs and evolutions create efficiencies in our society – which also 

create a base level of deflation at almost every new development, and we are 

seeing exponential breakthroughs in many industries. 

In closing 

Contrary to popular belief, the financial news media is not running a pledge 

drive; they are in place for one purpose: to sell advertising for profit. The news 

channels thrive in chaos and calamity and viewership is always higher in market 

routs, so it is in their best interest to keep the masses in a state of financial panic 

– commonly derailing investors from their individual goals. We at Sound Wealth 

Management Group often find ourselves trying to quiet the noise and 

distractions to long-term financial goals (the reason we write these SOUND 

Notes). A disciplined approach to evaluating public companies requires time, 

temperament, and patience. Companies are capital allocators – we, as 

shareholders, are staked in these capital allocators. We are actively owning 

what others may be passively holding. Today’s disruptors can become the blue 

chips of tomorrow; we use the term ‘blue chip’ in the sense that there are 

decades of durability of the companies transforming their respective industries. 

It might not seem this way from day-to-day, but we have all witnessed how real 

innovation has provided discernable investment results since the inception of 

the major markets. So whether we are at the precipice of 1970’s inflation or not, 

or whether we are looking at the beginning of aggressive interest rate hikes or 

not, it is always good to come into these situations with a long-term plan that 

tests these (and many other) probabilities of outcomes and routinely monitor 

these convictions (and what-if scenarios) with financial professionals that know 

you before the financial news media enacts the bandwagon effect.  

We hope that have you enjoyed this note and we welcome any and all 

conversations. We put a lot of time and research into these notes and we 

sincerely thank you for reading. Please feel free to distribute our SOUND Notes to 

friends and family. 

 
SOUND Wealth Management Group 

3801 PGA Boulevard, Suite 910 Palm Beach Gardens, FL 33410 
www.soundwealthmanagementgroup.com 

 
Raymond James & Associates, Member New York Stock Exchange/SIPC 

 
 

http://www.soundwealthmanagementgroup.com/
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Satirical references from Seinfeld: “The Pledge Drive;” October 1994 

 

This information contains forward looking statements about various economic trends and strategies. You 

are cautioned that such forward looking statements are subject to significant business, economic, and 

competitive uncertainties and actual results are subject to change at any time and are the opinions of the 

individual strategist. Data taken from sources generally believed to be reliable but no guarantee is given to 

its accuracy.  

 

Investment/companies are not recommendations to buy or sell aforementioned companies. Charts are for 

illustration purposes only. - Views expressed are the current opinion of the author, but not necessarily those 

of Raymond James & Associates. Past performance is not indicative of future results. Investing always 

involves risk and you may incur a profit or loss. No investment strategy can guarantee success. The author’s 

opinions are subject to change without notice. Information provided is general in nature, and is not a 

complete statement of all information necessary for making an investment decision, and is not a 

recommendation or a solicitation to buy or sell any security.  

 

The S&P 500 is an unmanaged index of 500 widely held stocks that are generally considered representative 

of the U.S. stock market. Inclusion of this index is for illustrative purposes only. Keep in mind that individuals 

cannot invest directly in any index, and index performance does not include costs or other fees, which will 

affect actual investment performance. Individual results will vary.  

 

Gross Domestic Product (GDP) is the annual market value of all goods and services produced domestically 

by the respective country. 

 

The Consumer Price Index (CPI) is a measure of the average change in consumer prices over time of 

goods and services purchased by households; it is determined monthly by the US Bureau of Labor Statistics. 

 

Past performance does not guarantee future results.  

 

‡Charts are for illustration purposes only. Past performance does not guarantee future results. 

 

╪ This is a hypothetical illustration and is not intended to reflect the actual performance of any particular 

security. Future performance cannot be guaranteed and investment yields will fluctuate with market 

conditions. 

 

Sector Investments are companies engaged in business related to a specific sector. They are subject to 

competition and their products and services may be subject to obsolescence. There are additional risks 

associated with investing in an individual sector, including limited diversification. 

 

Raymond James is not affiliated and does not endorse the opinions or services of the independent 

individuals or organizations mentioned. Raymond James, its affiliates, officers, directors, or branch offices 

may in the normal course of business have a position in any of the securities mentioned and may not be 

suitable for all investors. Raymond James & Associates makes a market in shares of AMZN, AAPL, and 

BRK.A/B. 

 


